MAKING ALLOWANCES

The Teen"s Business Builder

Name of Business:

Mission Statement:

Your Product or Service:

Price:

Reasons Why it is Worth the Price:

1.

2.

3.

The Business Mind Map

Client Marketing Supplies

Product

Ser9fce

Competition Location

Source: Allowances: Dollars and Sense, by Paul W. Lermitte
(McGraw-Hill, 1999) ISBN 0-07-560929-0  To order call 1-800-565-5758

Visit the Making Allowances website at www.makingallowances.com



